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Neil Wise, Vice President, Investment Fund Services at Clearstream., talks
to Finance Monthly about how the Retail Distribution Review (RDR) has
improved fees transparency, but further development is needed to automate
and streamline back-office fund processing
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In the past, financial advisers, even those claiming
to be independent, were paid largely through
commissions when they sold a fund provider’s
product. In theory, fee-based advice was available,
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